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EDUCATION


Korea University










 Seoul, Korea


Bachelor of Science in Animal Science, Feb.2002

DanKook University  









Seoul, Korea


Majored in Management, Mar.1993 - June.1999

DongSung High School 





   
Seoul, Korea
 

Feb.1993

EXPERIENCE
         LG telecom – Key Accounts Manager (May.2006-Current)  

      1   Design sales program to achieve sales volume target 
2   Plan and implement Game Plan to expand LG telecom M/S coverage 
3   Increase LG telecom brand distribution coverage & availability
4   Negotiate and sign on the contracts with new chain stores for merchandising platform
5   Collect and report the information of market situation, competitors movement , consumer trend and other relevant issues
7   Maintain proper stock level at the distribution center
8   To assist management in decision making and strategy development by providing accurate, complete and timely

9   Accurate, complete, relevant & timely reporting and tracking of core KSIs  and performance report
10  Improve sales performance by providing users at & supervisor level with 
visualized sale data and establishing standardized route sales system through developing fundamental solution by using Map Info for territory management

ING LIFE – Financial Consulting  (June.2005-April.2006)

1 Achieve sales volume target, fixed on Top sales of Branch(July-Aug.2005) 

2 Manage client relationship by performing special skills, secured 100 clients within 6 months
3 Corporation retirement annuity fair was held under the sponsorship of Enterprise of Middle standing Association, fixed on a member of a Corporation team of ING LIFE financial consultant (15.Dec.2005)  

4 Acquire qualification of VUL(Variable Universal Life) which is concerned in stocks and a bond  

E.LAND Co. – Section Chief of market research (Oct.2004–May.2005)
      1   Secure prospecting franchisees, consult with franchisees on launching new stores and research national clothing market 

· Increase E.LAND stores to make sales growing 
· Research strategies of competing companies to give E.LAND information about competitors 
· Make a presentation meeting to secure inventors

· Negotiate and sign on the contracts with major investors and realty dealer chains for launching stores
· Open 20 road shop stores(Nation) , 5 Outlet-mall shops(2001 OUTLET) and           2 Department store shops (NEW CORE)

· Expand prospecting inventors based on advertising E.LAND
· Increase compliance of each contract

· Build and maintain business relationship with major inventors 
· Collect and report the information of market situation, competitors movement, consumer trend and other relevant issues

E.LAND Co. – Sales Accounts Executive (Jan.2003–Sept.2004)

2   Manage sales & stocks of franchising stores to achieve E.LAND sales target

    Develop sales strategy to the company volume target

· Manage stocks & sales volume target of franchising stores and company
· Increase E.LAND brand distribution coverage & availability

· Minimize E.LAND brand out of stock at retails

· Maintain proper stock level at the distribution centers

· Maintain balanced sales volume for franchising stores throughout each month

· Negotiate and sign on the contracts with major Key Accounts(K/A) chains  

· Increase brand sales volume through selling season-off stocks on Hypermarket( Carrefour ,E-Mart and 2001 OUTLET) 

· Plan and implement Game Plans with Sales Manager

· Expand E.LAND coverage based on franchising contracts

· Increase compliance for E.ALND product positioning 

· Set up and modify compliance check system for contracted franchising
· Increase compliance of each contract

· Plan and implement training session for major franchisees

· Consult with sales manager on next season sales plan 

· Obtain and analyze consumer off-take data

· Assist sales manager to plan and manage K/A budget 

LANGUAGES

Good command of English ( TOEFL(CBT) 233/ GRE 1150)

COMPUTER SKILLS

Working knowledge of MS Word, Excel, Power Point and Outlook 

TRAINING
Training of LG innovation school (Oct. 2006) 

Study and Training in LG Inhwawon
Study and Training of E.LAND Rookie in China (Feb. 2003) 
Market Research in Beijing , Shanghai, Sian & Chingdao
Study and Training in Beijing Univ. & Bokdan Univ.
HONORS

Rookie of Sales Award

ING LIFE, July.2005
Summer Convention of Sales Award 
ING LIFE, Aug.2005
Winner of E.LAND Group athletic meeting

A head leader of the planning team, May. 2003

Winner of E.LAND Group Song Festival
A team leader of the planning team, Dec. 2004

EXTRA – CURRICULAR  ACTIVITIES

Member of Korea Univ. Alumni Association

Korea University , 2002 - Current
Member of Social Baseball team(Gaepo Mammoth) 

 

Seoul, 2005 - Current
Member of Snowboarding meeting (Winter Love)

            Daum Online Café meeting, 2000 – Current
Member of Digital Camera meeting (Gallery Hue)
E.LAND, 2004 – Current
REFERENCE




   Available upon Request

COVER LETTER

I was born in Pocheon where benevolent and homelike. As I am the eldest son and the eldest grandson, I try to live successfully with expectation of my family. My father was a public officer and mother was a housewife. He was honesty and diligent. She is mild and benevolent. I got to learn honest and diligence from my father and mercy and benevolence from my mother. I live under the circumstances of my family. I'm working with passion and patience. I like to keep company with friends and other people. My characteristic has been cheerful and bright when I was young. I want to show careful consideration for friends and coworkers while I'm working with others. I have a way of positive thinking because of my diligence and endurance. I think passion is very important thing in my day-to-day operations. But I don' have worked without thoughtfulness. Rash is to fail. Because of this, I have had no rashness. From this point of view, I am thoughtful and flexibility.

 After I entered into Korea University, I learned the human relationship and passion. Before the graduation, I tried to be top position in the field of my study such as zoological biotech and different tests. I acquired the human relationship through a college and social club during school days. When I was in the employ of E-LAND Co., my working position was in the sales management and market researcher. I thought sales & marketing are a base in business. As our team of my company launched a new business, I gave contribution into that as a sales manager. In LG telecom, I experienced real and essential points of sales. And so I had a know-how in Customer Relationship Management.
 I have a confidence in that I set up the foundation of sales & marketing. I want to make a miracle with your corporation for being the greatest in the world. If I work for your corporation, I will have a better influence on your company with special enthusiasm. I will give supports for your company to realize technical development, management innovation, selling and services of products. I will try to become closer to customers and realize a customer from the management-minded.
